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AUGUST 2002


AIR COMMITTEE REPORT                                                                                                                                                                                                                           

· MEETING WITH AER LINGUS CARGO - July 23 2002


Present Gerry Jackson (ALT) John Flynn (ALT)
Brian Stears (IIFA Air Committee) Pakenham Pim (CEO IIFA)

The Air Committee asked for this meeting with Aer Lingus to discuss delays IIFA Members were encountering collecting cargo from Dublin Airport.
Gerry Jackson agreed that there were delays in recovery of cargo from the bond as well as their telephone answering service. He said that at present they were training staff to their new positions in Cargo. He is hopeful that within the next 6/8 weeks that the Customers will see an improvement in their services. The main reason for the fall off in service was due to early retirement taken by existing staff along with training new CARGO AGENTS that had been redeployed from other areas of Aer Lingus.

On the question of import check-in - In the near future this operation will be carried out by CARGO AGENTS, and should minimize the necessity of issuing NCI dockets, that will have an impact on receipt of cargo from the warehouse.

John Flynn also said that if Customers wish to track and trace consignments they should visit the Aer Lingus website at http://www.aerlinguscargo.com and that they would receive the information more quickly.


John Flynn has also advise me of another website to check on consignments moving on other airlines and the web address is http://www.redberry.com 

Please note, for your information all personnel in the Aer Lingus Cargo Terminal - Office and Warehouse, will be known as CARGO AGENTS.


Aer Lingus welcomes 3 new destinations on board - Dublin to Geneva, Prague and Vienna -  


· AIR SECURITY  - REGULATED AGENTS

We have been asked my Majella Conway (Aviation Division) of the Department of Transport to remind any of our members who have not yet applied for validation as a Regulated Agent, to apply without delay.

· SERVISAIR ID CARDS

At a recent meeting with Servisair, they informed us that many Companies and drivers had not renewed their ID cards and as a result, were now out of date.  We should like to advise you that without a valid ID, delays will result in collection of freight as well as costing time and money.  Therefore will you please check if your ID cards are still valid and if not, contact Servisair who will issue new cards.
· CARRIERS AUTHORISATION STAMP TO COLLECT GOODS FROM SERVISAIR
As a result of a recent memo from Servisiar in relation to their proposal to introduce a collection order, members of IIFA Air Committee, Brian Stears, Owen O’ Brien and Pakenham Pim, requested a meeting to discuss this issue. This meeting took place on August 15 with IIFA Air Committee and  Damian Gorman and Brian Kavanagh of Servisair  They were concerned that under the present system of collection by sub-contractors, while they could identify who had collected a shipment (because of the ID) they did not necessarily know who the shipment was being collected on behalf of.   They felt that a collection order would provide this information and also additional ”cover” for both themselves and the agents. IIFA Air Committee opposed the introduction of more paperwork and felt that this problem could be solved by the introduction of a stamp on the clearance docket.  The following information should be incorporated in the stamp.

Company Name – Smith Freight

I Joe Bloggs authorize Fast Transport to collect this consignment on our behalf

Signed  Joe Bloggs.

This is only a suggestion but should you have any comments on this, Damian Gorman Servisair can contacted at 01-8125610
· SIGNING OF AIR WAYBILL BY THE AGENT

It is a requirement that Agents sign their name in box 32c of the air waybill.  This last box in the air waybill has “Signature of Issuing Carrier or its Agent”.  Therefore will you please advise all your Export personnel of this requirement as a typed signature is not acceptable.  We understand that some Agents are conforming but others are not.  The reason an air waybill must be signed is that the Agent is accepting the conditions of Contract and Carriage of the Airline on behalf of the Shipper.
· LOW DENSITY CARGO – IATA RESOLUTION 502

We were advised by FIATA that IATA proposed to reduce the weight/ratio of air freight from 6000cbm to 5000 cbm following adoption of Resolution 502 at recent IATA Cargo Conference in the Hague. This will result in increased costs of 20% and we have had strong reaction from IIFA members asking us to raise objections on their behalf. We have both spoken to officials in the Dept. of Transport and sent a letter asking them to veto this resolution. The French, German and Italian Freight Forwarders are lobbying their respective governments to do likewise. This is also being pursued through CLECAT(Confederation of European Freight Forwarders).  
  We will keep you updated. 
LAUNCH OF TRADE AND CUSTOMS PARTNERSHIP WEB PAGES.

Please note that the European Commission Directorate responsible for Customs has set up a new series of web pages, targeted at informing the trade about initiatives aimed at promoting the partnership process between customs and trade.  These pages are now available on the website of the European Commission Directorate General Taxation and Customs Union.  The new site can be found at:  http://europa.eu.int/comm/taxation_customs/index_en.htm
If you have any comments or suggestions for material to be included on the site please contact IIFA Customs Committee who will pass it on to Commission Services.
TRANSPORT UMBRELLA GROUP
A meeting of TUG took place on Thursday 15th  August . The following is a synopsis to that meeting.

DTO in process of carrying out traffic survey.  Reg McCabe of IBEC outlined the position of his Association. In view of action by Dublin City Council on delivery restrictions and total lack of support for the stance of industry by DTO, IBEC and other trade associations have indicated in writing to DTO that they will not be cooperating with survey at this time. TUG members expressed the view that this sort of unilateral decision on the part of DCC made a nonsense of any short or medium term role for DTO. Reg will be getting a disc of the restricted delivery areas (hours 1000 to 1230) which will be circulated. Reg also showed the meeting copy of new traffic signage system to be implemented by DCC which contained no mention of Port or HGV's. Consensus view of TUG members was that system would lead to even more problems and again begged the question, what was the role of DTO. It was agreed to seek a  meeting with John Henry of DTO.

A disc followed on the Task Force report on Ports and where it was going. Following discussion, agreed that TUG needed to lobby strongly for minimum recommendations to be implemented if report was not to end up on shelf. It was agreed that we would all ask our representative bodies to take action. If this were so we would have a powerful lobby similar to insurance lobby. A meeting with the Minister for Transport is to be sought to impress on him our hopes for the report. (Jerry Kiersey, Chair of TUG  to fax Minister’s Private Sec with agenda for proposed meeting and he will put us in Sept Diary if he deems it worthwhile) 

It was agreed that our representative bodies would also be asked to write to Dublin Port Co to seek their support on the tunnel height. The death of Sean Wynne, Port Tunnel Engineer was deeply regretted by the members.

Web address for new revamped Port Tunnel Website:  http://www.dublincity.ie/portunnel/index1.cfm
  
The following has been downloaded from DETE website for your information
Late Payments in Commercial Transactions Regulations 2002

July 2002
An EU wide law will come into effect on 8 August 2002 to combat late payment in commercial transactions. This law will be implemented in Ireland by Regulations which provide that penalty interest will become payable if payments for commercial transactions are not met within 30 days, unless otherwise specified in a contract or agreement. You should first of all read our guide to the Regulations, the regulations themselves can be accessed at http://www.entemp.ie/ecd/si388of2002.doc. 

This page contains the answers to Frequently Asked Questions about the Regulations on Combating Late Payment in Commercial Transactions. If you cannot find the answer to your question here or require further information please contact the following;

Toni O'Keeffe
SMEs & Competitiveness Section
Phone (01) 631 2384
Email toni_okeeffe@entemp.ie
Q1. Who will the Regulations affect?

The Regulations will apply to commercial transactions in both the public and private sectors. They do not apply to contracts made before 8 August 2002, claims for interest of less than €5, transactions with consumers or debts that are subject to other laws, e.g. insolvency proceedings. The Regulations do not apply to household bills. They do apply to business debts.

Q2. What should I do now?

If you run a business, you should:

· Review current payment practices. Make sure contracts are in writing as far as possible, and agree payment terms in advance that both parties will be happy with. 

· To avoid court proceedings, agree in advance how to deal with disputes (e.g. agree to use an arbitrator) 

· Agree a fair penalty interest rate for late payment and indicate the compensation you will charge if you were to collect late payment interest. Put both in the contract. 

· Ensure that a system is in place that will highlight unpaid debts before they become late and start to accrue penalty interest. 

Q3. What is the interest rate and how do I calculate the interest charge?

Unless otherwise specified in an agreed contract, the penalty interest rate will be the European Central Bank main refinancing rate plus 7 percentage points. The ECB rates in force on 1 January and 1 July apply for the following six months in each year. Only one rate will apply to a late payment - that is the rate in force on the payment date.
When the Regulations come into operation on 8 August 2002, the interest rate shall be 10.25% pa (that is the current ECB rate of 3.25% plus the margin of 7%). That rate equates to a daily rate of 0.0281%. Penalty interest due for late payments should be calculated on a daily basis.

To calculate the interest due on a late payment the amount of the debt should be multiplied by the number of days in excess of 30 for which the payment is late and by the daily interest rate in operation at the time.

For example
On a debt of €1000 that is outstanding for 50 days (i.e. payment is late by 20 days), the calculation is as follows;
€1000 X 20 X 0.0281 = 562 = €5.62

The purchaser should then settle the new debt of €1005.62 plus compensation for recovery costs if applicable.

You may of course set your own interest rate and payment period in agreement with the purchaser.

Q4. Do I calculate inclusive or exclusive of VAT?

You should charge interest on the gross amount of the debt including any element of VAT.

Q5. How much compensation am I allowed and how do I claim it?

Compensation may be claimed for the recovery costs of the debt if such costs arise. As it may prove to be very difficult to calculate the actual costs of pursuing a debt, the following 'Flat Rates' can be used:

	Amount of late payment
	Compensation

	Not exceeding €1000
	€40

	Exceeding €1000 but not exceeding €10,000
	€70

	Exceeding €10,000
	€100


Q6. Do I have to charge interest and /or compensation for recovery costs to all late payers?

It is your legal right to charge interest and /or compensation for recovery costs to your late payers, but it is not compulsory to do so. A supplier is free to decide whether or not to charge interest and /or compensation for recovery costs to some or all of his/her late payers.

Q7. How will this affect my existing contracts?

The Regulations will only affect new contracts entered into on or after 8th August 2002.
Q8. Should I change the wording of my existing contracts?

You should ensure that contracts are in writing as far as possible and contain terms that are agreeable to both parties. Avoid 'standard' contracts as the terms may be construed as being 'grossly unfair' (see Q12 below and our Practical Tips for Good Credit Management).
Q9. How should I inform purchasers that they will be charged interest and/or compensation for recovery costs if they pay late?

You should inform your purchasers that interest and compensation for recovery costs will be charged on late payments under the new Regulations in much the same way as you would normally remind them that payment is due within a specified time limit. In general it is recommended that you be 'up front' with the terms and conditions of trade. (See Practical Tips for Good Credit Management).

Q10. What happens if there is no credit period stated in a contract/ letter of engagement/letter of instruction, but the purchaser usually pays at the end of the month following the month in which the invoice is received?

If this has become standard practice between two parties who have established a long-standing and good business relationship, this credit period may remain and interest will start to run on the day after this agreed payment period. If however:

· The purchaser is dealing with a new supplier; or 

· There is any reason to doubt that this arrangement can be upheld between supplier and purchaser, 

· The purchaser should ensure that there is an agreed credit period - otherwise the 30-day rule may apply. 

Q11. I am a subcontractor. Am I entitled to the same payment period as the main contractor?

The new laws apply in the same way to subcontractors as to main contractors. In other words, you are entitled to penalty interest and compensation if you do not get paid on time. It is up to you to agree what the payment period should be. If the contract terms are grossly unfair you have the right to challenge them (see Q12)

Q12. Did you know that;

· It is your legal right to challenge terms in a contract that you consider grossly unfair. Criteria for testing whether terms are grossly unfair are specified in the Regulations and include the following:
1. Good commercial practice
2. The nature of the goods or services concerned
3. The relative bargaining positions of the parties
4. If the supplier received any inducement to agree to the term in dispute
5. Whether the purchaser has any objective reason to 'deviate' from normal payment periods or interest rates 

· In addition, organisations representing small and medium sized enterprises may take representative actions challenging grossly unfair terms in contracts which apply to its members. These representative organisations may take an action, before the Circuit Court on behalf of its members, seeking a declaration that contractual terms drawn up for general use are grossly unfair and may not be used. 

Practical Tips for Good Credit Management

Summary

Debt management is a complex, continuous and crucial part of business. A structured, well defined and managed approach is required if success is to be achieved. The particular approach adopted for each business varies depending on the circumstances of the business environment. It is essential to adopt a clear approach and use this repeatedly. The business must at all times be in control and not the customer. Information and documentation combined with a proactive approach are the lifeblood of good credit management - this in turn comes down to good systems. 

Define the system that best suits you, then work it and refine it as experiences evolve.

We now operate in a less forgiving credit world and those with the better systems will prosper most.

1. Terms and conditions of sale
These should be 
(i) In writing
(ii) Contain reference to retention of title if appropriate
(ii) Signed by customer
(iv) Reviewed by a solicitor
(v) Referred to or copied on order forms, delivery dockets, invoices and statements 

2. Credit Profile form
Such a form should for each customer be completed and reviewed before any credit is advanced. This form should include:
(i) Type of entity sole trader, partnership or limited company
(ii) Name address phone fax email and mobile number
(iii) Details of authorised individual 
(iv) Nature of business and length of time in business 
(v) 2/3 Trade references and bank reference
(vi) Details of any judgements registered 
(vii) Amount of credit sought and term requested
(viii) Is a personal guarantee being offered 
(ix) Have any of the parties in the business being involved in another business in last 5 years
Once completed it should be filed and if satisfied with replies the following should be dealt with;
(a) Check each reference given
(b) Carry out a company search on company, authorised person, guarantor and each director
(c) Carry out search of judgements registered 

3. Setting and Operating Credit Limits
Once the above information is to hand a decision should be made to advance credit or not. If a decision is made to advance credit the following should be attended to;
(i) Decide on amount and term
(ii) Record decision on accounts system to ensure no supplies can be advanced outside agreed terms
(iii) Set date for review of key terms
(iv) Advise customer in writing
(v) Ensure order forms and delivery dockets signed
(vi) Ensure administration system allows easy matching of order forms, delivery dockets, invoices and statements.
(vii) Ensure invoices are raised promptly, accurately and in as much detail as possible.
(viii) Issue monthly statement by post and/or fax /email within first week of each month following relevant date
(ix) Monthly statements should include remittance slip
(x) Monies received and credit notes issued should applied to specific invoices as directed or agreed. 

4. Pursuing amounts in arrears
Such amounts should be readily identifiable from your accounts system usually by production of an aged listing of debtors. Cases that fall into this category will usually have their terms reviewed and altered. The following is a sequence of actions some of which that may be used in combinations that best suit the parties involved.
(i) Telephone customer, confirm safe receipt, satisfaction with supply, obtain an agreed commitment to pay by a fixed date and by an agreed method e.g. post-dated cheque.
(ii) Send standard reminder letter(s) setting out consequences for customer of late payment
(A) Breach of agreed terms
(B) May effect future credit terms
(C) May attract interest
(D) Impact of retention of title
(E) Additional costs they have to incur for collection costs
(F) Your option to seek appointment of liquidator - if appropriate
(G) Your option to refer to solicitor or collection agency and register judgement outlining impact of this on other suppliers
(iii) If the above does not have the desired result you may the consider the following
1 Meet with customer and agree new terms to deal with debt and usually new terms of trade.
2 Discontinue trading
3 Exercise retention of title.
4 Appoint solicitor
(iv) Once appointed a solicitor will advise on the most appropriate option from a range of choices including
(a) Registering judgement
(b) Referral to sheriff for collection
(c) Garnishee order
(d) Operation of lien
(e) Appointment of liquidator 

The following article is reprinted from BIFALINK – July 2002

BEATING THE BULLIES  

A recent incident illustrates the importance of holding your ground when faced with a lawyer using bullying tactics
If you read these pages regularly you will know that we often return to the subject of holding a lien on cargo.  It is the subject we get the most telephone calls about when members ask for advice on aspects of the Standard Trading Conditions.


A recent incident was a good example of when a member should hold his ground and not be overwhelmed by the legal representations made to him.


A member had outstanding invoices for previous shipments but had not seen any business from an importer for some time.  When a shipment arrived on his service, he enforced a lien and notified the importer that the goods would be sold in 28 days if the outstanding charges were not paid.  The importer had presented an original bill of lading to obtain release, yet our member suddenly found an overseas lawyer in communication stating a lien could not be applied, as the goods were still owned by the shipper.


Regular readers of this column will be aware that members can only hold a lien against the owner of the goods for monies owed by that owner.  If the overseas party was still the owner in this instance, then our member would not be able to hold the new consignment for money owed from the importer.

So who owned the goods?  Our member stuck to his guns and insisted that if an original bill of lading had been presented, then the importer must be the owner of the goods.  The overseas lawyer and the importer both insisted that the goods were subject to certain conditions of sale, that meant the title was retained by the shipper.


The usual brinkmanship gave way when our member was paid what he was owed and was able to release the goods.  It was a worrying time as the legal pressure being applied was intense.  However, our member had consulted us and a solicitor at all times, and was confident the importer was the owner of the goods.


So don’t give in to bullying tactics when a lawyer puts a case before you that seems to put you in jeopardy.


There will be occasions when you would like to enforce a lien and be unable to, but always check with the Secretariat and your solicitor before being intimidated by the legal profession.

The following article is reproduced from International Transport Journal, 29-30, July 2002 
EUROPE BATTLES AGAINST LIGHT FINGERS
The theft of loads from trailers, wagons, containers and warehouses is a lucrative business and a huge problem for carriers, shippers and insurers all over Europe, Eurowatch has been offering  pan-European solution for the rapid investigations and prevention of truck thefts since April.  The initiative is supported by the International insurer TT Club and police forces.

Around 200,000 commercial vehicles are the object of robberies in Europe per year.  A number which is growing at a constant rate of 5% per annum.  The loss of these vehicles and their loads costs the European economy EUR 10 billion p.a.  If thefts from warehouses and from other modes of transport are included, the estimated total rises to EUR 16 billion.

Success stories such as the retrieval of Compaq Notebooks worth GBP 450,000, Panasonic mobile handsets worth GBP 750,000, Ikea furniture worth GBP 320,000 have – up to now- been all too rare.  But in Spring of this year, a new product was launched on the market which would just help to turn the tide.
Left and lost

Trucks and their loads which are not in their home country seem to be the most vulnerable to robbery.  And not only in Italy, Poland and Russia, the countries that are traditionally counted as dangerous.

When a driver falls victim to a robbery abroad, he often has difficulty in getting help or reporting the incident to the police – typically he cannot speak the language of the country in which he happens to find himself.  And although Interpol exists to deal with crimes against the person, no equivalent organization or agreement covers crime against property.  At the same time, an increasing number of professional gangs are concentrating on truck heists, as the chances of being caught are very low.

Makers of electronics, telecommunications equipment and parts, branded apparel and footwear, vehicles, alcoholic beverages and tobacco products are worried about the situation and are demanding that their transport contractors take effective preventative measures.  The losses in turnover that wholesale and retail customers suffer through cut-price merchandise “which fell off the back of a truck” are enormous.  Insurers raise their premiums, and the question of who should finally pick up the tab is often the cause of much wrangling.  When such cases come to court it is frequently a matter of “pot luck” which party is judged liable 

Despite increasing sophistication in the movement of goods by land and sea, cargo claims remain a major headache for the transportation industry and their insurers.  Said Peter Vyvyan-Robinson, managing director, Tri-Mex International Ltd.  at a press conference in London.  “Cargo claims exceed those for personal injury, property and collision by number and by value while cargo crime is a serious growing concern”.

What Eurowatch offers

The British telematics specialist Tri-Mex, London, is now offering a solution for this seemingly intractable problem: a unique information and communications network called Eurowatch designed to prevent theft of roadfreight.

For 250EUR per year – (up to September 30, the introductory offer price of EUR 200 applies) – a company can register any vehicle with the Eurowatch platform that is equipped with GPS and that is regularly used to transport loads worth more than EUR 2 million.  The vehicle data is entered into the Eurowatch system under the vehicle‘s license plate number.  Every time the vehicle is used, this is reported by the carrier’s operational base to the Eurowatch international control and data centre in Oslo (Norway), from where the truck’s progress can be monitored from start to finish of its run. Thanks to “Eurowatch-Connect”, data from all kinds of GPSs can be fed into the network.
If the truck is involved in an incident such as a hold-up, the driver can immediately report to his employer.  The nearest Eurowatch centre can then be notified by phone call or SMS.  The local Eurowatch office in turn raises the alarm with the Eurowatch office in the country in which the robbery took place.  This office then relays the information to the relevant law enforcement agency.  In addition to details about the vehicle, its load and its driver(s), the Eurowatch system can also locate the vehicle and continuously report all subsequent movements of the vehicle. Information, including detailed maps, can also be forwarded to the appropriate police force by Internet providing that they are equipped with a compatible computer system.

While Eurowatch is purely a service company, its parent company Tri-Mex also gives its customers practical advice on the installation of electronic security devices on their vehicles. If a correspondingly equipped vehicle deviates from its planned route or stops for longer than intended, an alarm is automatically activated at the Eurowatch control centre.  The staff at the centre immediately contact the driver and if the latter does not reply or does not use the prescribed code, they get in touch with the vehicle’s home base and the appropriate police force.

We are confident that we will thus be able to prevent robberies and to clear them up quickly if they do occur”  said Vyvyan-Robinson.  
The Big Friendly policeman
The initiative is being supported by British police forces, which have been collating information about truck heists and stolen loads via their newly established Lorry Load Desk.  Both theft from vehicles and containers en route and from parked vehicles/containers and warehouses are logged by the clearing desk. According to the police statements, cargo valued over GBP2,000,000 has been stolen from foreign trucks in Britain already this year.  Every year goods worth at least GP200 million are stolen from trucks and warehouses in the UK.  In Essex (a County adjoining London), 3557 cases with a total value of GBP 144 million were reported in 2001.  It may be assumed that some 50% of such crimes go unreported, 
tendency growing. Kent, another county near London, is especially

dangerous for foreign drivers.  Many no longer make a stopover in France
before crossing the Channel to the “safety” of the UK, where they fall
unsuspecting victim to criminal gangs while resting in lay-bys.

Cooperation with Nokia and DHL

Makers of mobile phones and other branded goods not only have to deal
with the hi-jacking of whole truckloads but also with the loss of products 
in transit throughout the distribution process at airports, seaports, and in 
warehouses.  To combat this problem Tri-Mex, Nokia and DHL Worldwide
Express have formed a partnership. Funded by the British Home Office,
they have launched a project called “Chiefs” – (Chipping of Goods
Initiative).  The aim is to develop technology for tracking individual
consignments down to the smallest units through the distribution process
and to identify theft or loss in real time.  The solution is a powerful
combination of GPS and FRID tagging technology.  Uniquely, it combines
Tri-Mex’s existing infrastructure and Identec’s intelligent long range (ILR)
active RFID technology to enhance information gathering and processing
down to the level of the individual item. With this tracking and tracing
infrastructure combined with the Eurowatch communications system
shippers, forwarders and law enforcement agencies can react more
quickly to incidents and take the appropriate measures to regain custody
of the lost goods.  “Total pipeline visibility is close to be being a reality”
said Vyvyan-Robinson.  “Crooks are using increasingly sophisticated 
technology, and we must harness the latest technology if we are to catch
them”.

Ursula Schmeling

Editor-in-Chief

www.tri-mex.co.uk
www.eurowatchentral,com 
EXPORTS TO CHINA – NEW PLANT HEALTH REQUIREMENTS CONCERNING WOOD PACKING

The following is a  copy of the People's Republic of China, Announcement No. 2002/58, dated 28 June 2002. This announcement concerns new Plant Health requirements for wood packing exports from the EU into China and it enters into force on 1 October 2002. We have been asked to circulate to all IIFA members.  In summary all wood packing (pallets, crates etc.) associated with exports to China must:
- be free of bark;
- have undergone heat treatment, fumigation or "other defesting treatment";
- carry a treatment mark on the wood packing;
- be accompanied by a Phytosanitary Certificate issued by the "official quarantine authority" (in Ireland the Forest Service, Department of Communications, Marine and Natural Resources).

We are awaiting the exact Technical Requirements from the Chinese authorities as referred to in the Announcement.

For shipments with no associated wood packing, exporters must provide a "Non Wood Packing Declaration".

Please note that the requirements do not apply to packing material made exclusively from manufactured processed wood products such as plywood, chipboard, oriented strand board (OSB), medium density fibreboard (MDF) etc.

It is currently not clear if the new requirements apply to goods arriving in China from 1 October 2002 or leaving the EU after 1 October 2002.

If any of your members require further information concerning exports to China please contact the Forest Service 
at 01 6199411. A special web page with further information and updates will be available from c. 23 August at <http://www.dcmnr.gov.ie/forestservice>

They have promised to contact us  separately at a later stage concerning the Food and Agricultural Organisation of the United Nations, new International Standard for Phytosanitary Measures (ISPM) No. 15 on " Guidelines for regulating wood packing in international trade". The standard describes phytosanitary measures to reduce the risk of introduction and/or spread of quarantine pests associated with wood packaging material (including dunnage), made of coniferous and non-coniferous raw wood, in use in international trade. Please note that the implementation of this standard, which was adopted in March 2002, has been suspended pending resolution of copyright issues in relation to the wood packing mark and it is unlikely to be implemented until 2003. 

Gerard Cahalane
Forest Service
Department of Communications, Marine and Natural Resources
Leeson Lane
Dublin 2
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General Administration of the Pesple’s Republic of China for Quality
Supervision and Inspection and Quarantine

State ¥orestry Administration of the People’s Republic of China
General Customs Administration of the People’s Republic of China

Ministry of Foreign Trade and Economic Cooperation of the People’s
Republic of China

Announcement
No. 2002/58

According to the result of harmful organism risk analysis conducted by Chinese experts
on wood packing from the EU, wood packing of EU goods has high quarantine risks
and may carry and spread many dangerous harmful pests for forestry such as
cerambycidae, scolytidae, bostrychidae, rhinotermitidae, and etc. In order to protect
China’s forests, ecological environment and tourist resources and in accordance with
the Law on Entry-Exit Quarantine of Animals and Plants of the PRC and relevant
implementation rules, it is decided to take the following interim emergency quarantine
measure:

1. Wood packing of goods from the EU to China should not contain barks and must
undergo heat treatment, fumigation or other effective defesting treatment
recognized by China before exports. The official quarantine authority of the
exporting country should issue plant quarantine certificates to prove that the goods
have completed the above-mentioned treatment. Wood packing that has been
treated should carry a mark which shows information about the method, place and
the operating body of the defesting treatment or the code of the body. Technical
requirements on the defesting treatment will be published separately. For goods
without wood packing, exporters must provided a Non Wood Packing Declaration.

2. When goods exported from the EU enters into the border, importers shall apply for
inspection to entry-exit inspection and quarantine administration and submit Plant
Health Certificate or a Non Wood Packing Declaration. Entry-exit inspection and
quarantine administration shall conduct sampling examination and quarantine in
accordance with relevant regulations.

3. Goods which meet the requirements shall be issued Customs Clearance Bill of
Entry, which will be examined by the Customs and given customs clearance. Wood
packing of goods that do not meet the requirements shall be treated with defestation
by importers under the supervision of entry-exit inspection and quarantine
administration or shall be returned along with the goods.

4. Customs offices at all ports shall strengthen supervisions over goods from the EU.
As to imported goods from the EU, regardless of whether they are listed in the List
of Commodities to be Inspected by Entry-Exit Inspection and Quarantine
Administration, Customs shall examine Customs Clearance Bill of Entry in addition
to normal checking. As to goods which are applied for transit, the goods will be
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Issued by the entry-exit 1nspection and quarantine administration of the destirerion.
5. This emergency quarantine measure shall enter into force on 1% October 2002,

(stamps)

AQSIQ

State Forestry Administration
Customs General Administration
MOFTEC

28" June 2002
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IIFA ANNUAL BALL
Dear Members
Reminder that Annual Ball will take place in Clontarf Castle on Saturday, November 2nd.  We will shortly be sending you out booking forms. This year, tickets are priced at €65 each or table of twelve for €700.  Last year’s event was a great success and we hope to repeat that this year.  The Association has not imposed an increase in subs in recent years and we ask you to support his event.  


READERS OF IIFA NEWSLETTER SHOULD BE AWARE THAT VIEWS EXPRESSED IN EDITORIAL MATERIAL ARE NOT OFFICIAL POLICY UNLESS SPECIFICALLY REFERRED TO  AS SUCH.









